The Buying Process

Initial Consultation.
eDiscuss needs and wants.

eDetermine financial qualifications.
eDefine agency relationship.
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Loan Qualification.
eLender pre-qualification letter.
eConsider financial resources.

-

Shop for a home.
eView ideal properties.
el carn area market values,

-

statement & preliminary
report.

Inspections and disclosures
eBuyer approves of the disclosure

title

eBuyer does physical inspection.
ePest inspection completed.

e]f critical problems are

repairs and/or price.

Negotiate any needed repairs

discovered during the inspection
periods, buyer and seller negotiate
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Homeowners Insurance

eChoose an insurance company.

eGive insurance information to
the closing officer.
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Present & negotiate the offer.
e Allow your agent to present the
offer at the best price possible.

Find right home / Make offer.

eDiscuss strategies & make
reasonable offer.

eComplete the contract

e Write earnest money deposit
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Submit loan application
eComplete loan application and
submit all needed documentation.

The Escrow is opened

eThe closing officer will begin the
process of organizing paperwork
& ordering title report.

eYour funds are deposited.

Appraisal and Underwriting
e The Underwriter reviews the

files.

eHome evaluated by appraiser.

Review title

e All the title information is
searched and reviewed.

Loan commitment
e The loan is approved.
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Remove all contingencies. I
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Sign Documents
eSign loan documents and other
required statements/documents.
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Down payment and loan funding
el ender sends funds to closing
agent.

eBuyer deposits funds.

=

Record/transfer title & close
escrow.

eDeed is recorded.

eTake possession of new home.

Enjoy your new residence!




| would appreciate having the
opportunity to help you purchase a
home in our area. It would be an
honor to be your Realtor of choice.

Buying real estate is one of the most
important experiences in any
person's life. Choices, wise or
otherwise, made when buying a
home or investment will affect the
quality of your life for years to come.

For a buyer to make a wise choice,
many questions need to be asked,
decisions must be made and
numerous options must be weighed.
It is your agent’s responsibility to
help you through this complicated
and often confusing process. Please
choose your Realtor carefully.

The most important asset a real
estate consultant can possess is
empathy. Be sure your agent cares
more about your needs than the
commission check he/she may earn.

To help you better understand the
buying experience, | have enclosed
an outline of the purchasing process.
| sincerely hope you find it helpful!

Once again, | would appreciate
having the opportunity to be your
real estate consultant. My primary
responsibility is to help you make
wise choices. It is a responsibility |
don't take lightly. Thank you in
advance for your consideration.

Mary Hester, JD, RECS

Multi Million Dollar Producer
Treasure Coast Real
Estate, Inc.

3 Hitching Post Cir.
Jupiter, FL. 33469
561-632-7373
www.MaryHester.com
Mary @ MaryHester.com

By choosing an
agent carefully,
home buyers can
substantially

increase the
value of their
investment, and
reduce
inconveniences.
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Having the keys to the right
home will affect the quality
of your life for years to come! \

nnnnnnnn




